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“Sandler Training offers an innovative range of sales development 
skills, with a system that’s been proven to work in many cultures 
and situations. The Sandler Training methodology has been 
adopted by some of the most successful companies in the world,” 
says Raymond McConnell, Managing Director of JR Global Training 
Pte Ltd. “We are excited about the partnership with the Marketing 
Institute of Singapore, which will bring together the National Body 
for Sales and Marketing and the world’s leading provider of sales 
and management training.”

To meet the time demands of busy professionals, each session of 
both these programmes is designed to be a modular mini-course 
which participants can enter and exit training at any time instead of 
waiting months for the next session to start.

Asia’s first Certified Sales Programme
by the World’s No. 1 Sales Training Institute and the National 
Body for Sales & Marketing

Certified Sales Professional Programme 
Learn how to:
   Identify your Prospect’s “PAIN”
   Uncover your Prospect’s Budget
   Identify your Prospect’s Decision Making Process
…and much more!

Certified Sales Manager Programme
Learn how to:
   Recruit, Hire & Understand your People
   Stage Effective Sales Meetings
   Improve your Sales Team Performance
…and much more!

Duration: 13 modules, 3 hours per module, once a week

Visit www.mis.org.sg/seminars, 
email: seminars@mis.org.sg or 
call 63277586/583/582 to register now!




